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M&A advisors have an unprecedented opportunity in 
the middle market with the generational transfer of 
wealth and capital being deployed by private equity and 
corporate investors. Middle Market M&A: Handbook 
for Investment Banking and Business Consulting is a 
must-read for

•  Investment bankers
•  M&A intermediaries and specialist
•  CPA’s and accountants
•  Valuation experts
•  Deal and transaction attorneys
•  Wealth managers and investors
•  Corporate development leaders
•  Consultants and advisors
•  CEOs and CFOs

This handbook provides a holistic overview and guide 
on mergers, acquisitions, divestitures and strategic 
transactions of companies with revenues from _
$5 million to $500 million. This practical guide and 
reference encompasses current market trends, activities, 
and strategies covering pre, during, and post transaction. 
It addresses the processes and core subject areas required 
to successfully navigate and close deals in the private 
capital market, with content on engagement and 
practice management for those involved in the _
M&A business.

978-0-470-90829-7 • Hardcover_
US $125.00

Available January 2012 wherever books and e-books are sold.

Pre-order 
NOW!

In depth coverage of Middle Market Deals_
based on the Certified M&A Advisor™ program

www.MiddleMarketMA.com
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